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PO3BUTOK KOHLEENTYAJIbHUX 3ACAL YNPABJIIHHA MPOAAXXAMU

Y cTaTTi pO3rnAAHyTO CUCTEMHMUW Ta NPOLECHUNA NiAXOAMN A0 TPAKTYBaHHSA
CYTHOCTI MOHATTA <«ynpaBAiHHA npoaaXxamu». BusBneHo, wWo BueHi
po3rnapaloTb ynpaBAiHHA NpoAaXKaMu 3 PiSHUX MOrNAAiB: K ynpasiliHHA
nwoabMu, 6esnocepeaHbo 3afiAHUMKM B NpoAaXkax; AAK ynpaBiiHHA KaHanoM
30yTy; SK aBTOMaTM3auilo npoueciB B3aeEMopil 3 KIIEHTCbKOW 6a3ol0.
HdocnipkeHHo eBoNOUIKO NiAXoAaiB A0 ynpaBiiHHA MpoAa)aMu Bif, pPaHHIX
¢opm TOBapooOMiHY A0 cy4acHMX 6aratodpaKTOPHUX CUCTEM, L0 iHTErpyrTb
uMPpPOBi TeXHONOTii, AHANITUKY BEJIMKUX AAHUX Ta iHHOBALWiNHi MApPKEeTUHIOBI
iHcTpyMeHTU. lpoaHani3oBaHO HayKoBi Mpaui BiTYU3HAHMX Ta 3apybiKHMUX
aBTOpiB, NPUCBAYEHI NTUTaHHAM PpopMyBaHHA ePEKTUBHUX 30yTOBUX CTpaTerin,
ynpaBniHHA TOProBMMM MNpeAcTaBHMKaAMM Ta apanTauii npoaa)kieB Ao 3MiH
pPMHKOBOro cepenosuila. BuokpemneHo knw4oBi pakTopu, sKi BNIMBAKTb HA
PO3BUTOK KOHLENLiX ynpassiHHA NpoaaXKaMu: TeXHONOriYHMA nporpec, 3MiHa
CNOX>XMBYMX O4iKyBaHb Ta 3pOCTalo4a CTpaTeriyHa ponb NpoaakiB B AiANIbHOCTI
KoMnaHin. 06rpyHToBaHO HEOOXiAHICT KOMNJIEKCHOIO NiAX0AY A0 YNpaBJliHHA
npopaxamMu, OpPiEHTOBAHOro Ha ¢OpMyBaHHA AOBroCTPOKOBUX BIAHOCUH 3
KJIiEHTaMM Ta NiABULLIEHHA FHYYKOCTi 6i3Hecy.

KnroyoBi cnoBa: npopa)i; KOHUENUiT ynpaBniHHA Npoga*kamMu; ynpaBniHHS
npogakamu; cMcTeMa ynpaBfiHHA NPOAAXKaMW; CTpaTeris NPoaaXxis.

MocraHoBKa npobnemn. B ymoBax cy4acHOl PUHKOBOI €KOHOMIiKMU
edpeKTMBHE yNpaBfliHHA MNPOAAXXaMU € OOHUM i3 KJIHOYOBUX YMHHUKIB
cTanoro po3BuUTKYy 6i3Hecy. Obcarn peanizauil npoayKuil Ta 34aTHICTb
3abe3nevyyBatn cTabinbHMM 30yT BM3HAYAKTb Pe3ysbTAaTUBHICTb
NiANPUEMHULBKOI  gisnbHOCTI. BogHoyac 3poCTaHHA  KOHKYpeHLUl,
HAaCUYEHICTb PWHKY Ta NIABUWEHHSA BWUMOI CMNOXWBAa4diB MNOCUNIOKOTb
3HA4YeHHs NpoaaXiB y 60poTbbi 3@ YACTKY PUHKY.

3MiHa PMHKOBOro cepenoBuLL,a 3YMOBJIHOE TPAaHCPOpMaLio Nigxoais
[0 OpraHi3auil KoMepLinHOoI AiANIbHOCTI KOMNaHin. [10 0CHOBHUX YNHHUKIB,
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AKI Ue CMPUYMHUAN, HanexaTb: AudepeHuiauis CnoXXuWB4YMX Mnepesar,
YCKNagHeHHs KaHanie 36yTy Ta BNIPOBaO)KEHHS iHHOBALIMHMX TEXHOJIOTIN.
Lle BuMarae Big KOMMNAHIN CUCTEMHOro BOOCKOHaNeHHsA 30yToBUX
CTpaTerin i MaAapKETUHIOBUX IHCTPYMEHTIB, Y LEHTPi SKUX 3HAX0OUTbCS
ynpaBJliHHS Npoga*KaMu.

Cuctema npopaxiB € OOHMM i3  HAMBAXX/IMBIWUMX aKTUBIB
nigNPUEMCTBA, afXXe Bif Hel 3aneXuTb 006CAr rpolOBUX HAAXOOXKEHb,
piBeHb NpuMOYTKY, HaNarog)KeHiCTb KOMYHiKauiM 3 KJiEHTaMM Ta
WBWAKICTb OTPUMaHHSA iHbopMauil npo cTaH puHKy [1]. HegockoHanictb
Liel cucTeMm nNpM3BOAUTL A0 HELOOTPUMAHHS BUPYYKU, 3HUXKEHHS
KOHKYPEHTOCMPOMOXHOCTI, @ B OKpeMmx BuUMagKax HaBITb .o
b6aHkpyTcTBa. AK 3a3Hauvae . k. bonT, HegocTaTHA ePEKTMBHICTb Y LN
chepi cTaBUTb nig 3arpo3y came icHyBaHHA nianpuemcTtea [2]. Le
aKTyasli3ye HeobXigHICTb HAayKOBOro nowyKy e(eKTUBHMX NigXoAiB i
mMopeneun ynpaBfiHHSA npooa>kamu, 30aTHUX 3abe3neunTu
KOHKYPEHTOCMPOMOXKHICTb i CTabiNbHMN PO3BUTOK KOMNAHIN Y MIHNMBOMY
PUHKOBOMY CepeaoBULL.

AHani3 octaHHix gocnipXeHb. [TnTaHHA ynpaBniHHA npogakamu 1a
YyOOCKOHaNieHHs 30yTOoBOI AiSANbHOCTI NIANPUEMCTB € NpeaMeToOM yBaru
6aratboX BITYM3HAHUX Ta 3apybixKHMX ydeHux. Cepen 3apybiXKHUX
OOCNIOHUKIB CYTTEBU BHECOK Y PO3BUTOK TEOPIl Ta NPAKTUKWN YNPaBiHHSA
npoaaxamu 3pobunu xx. bont [2], . Bote [3], P. OxkekcoH, P. Xicpiu [4],
. Oxo66ep, O. NNankacTep [5], E. OxkoHc, C. BpayH, A. 3onbTHepc, B. Ban,
[6], K.®ytpenn [7], K.HyHaw [8], T.Iurpam, P.Jladopx, P.Asina,
M. Binbsamc [9], E. XanikaTT [10], O. Kpensenc, H. Mipci [11], B. MoHkpid,
C. WWunn [12], B. Popxepc [13], XK. LWanae3soH, A. JTaHcecTp [14] Ta iHwWi.
[lo yKpalHCbKMX HAyKOBLUIB, SIKI [OCAigXXyBanu AaHy npobnemaTuky,
MoxkHa BigHectu K. Byxumcbky [15], T.Benosy, 0.KpanHioueHKo,
0.Jleneky [16], O.[HanuikoBa [17], O.[Hdauyn, [O.LWtedannua [18],
P. Kywnipa [19], B.Munaunuyka [20], I. Mownty [21], O.TimueHko [22],
C. YepHobposkiHy [23], 0. KoBiHbKo, |. Moniwwyk, . IBaniubky [24], . Miwyk
[25], |. KoHpgpaTioka, M. ManiHiny [26], O. BinoBoacbkky [27] Ta iH.

3apybixkHi  npaui nepeBa*XHO 30CEPEMKEHi Ha MNUTAHHAX
po3pobneHHa cTpaTerin 306yTy, ¢POpMyBaHHS eQPEKTUBHUX CUCTEM
NpPoOAaXKiB, MeTOOMKax MPOrHO3yBaHHSA NMOMNWUTY, YNPaBAiHHA TOProBUMU
NPeaAcTaBHUKAMM Ta OUIHIOBAHHSA 1XHbOI e(pEeKTUBHOCTI. YKpalHCbKI
DOCNIOHUKK, nopsan I3 BUBYEHHSAM KMACUMYHUX NIAXOAIB, aAKTUBHO
npayoTb Hag aganTauieto 3apybixkHOro AocBiay A0 BiTYM3HAHUX YMOB
BeOoeHHa 06i3Hecy, poO3pobKOK IHHOBALINHUX METOAIB MJIaHYBaHHSA
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NPOAAXIB Ta YAOCKOHANIEHHAM CUCTEMM B3AEMOLIT 3 KNIIEHTAMMU.

PazoMm 3 TuM, nonpum HasiBHICTb AOCTATHbOI KiNIbKOCTI HAYyKOBUX
npaub 3 Nnpobnemu ynpaeBniHHA NPOA4aXKaMu, BCe X BiANOBIAHWA BEKTOP
pocnigXeHb notpebye noganbwmx po3pobok, 30KpemMa B YaCTUHI
OOCNIO)XeHHs  eBONUIl  KOHUEenuin ynpaefiHHA npoAa)amm Ta
BW3HAYEHHS HanpsMIB IX NOOANbLWIOro Po3BUTKY, 30aTHUX 3abe3neyunTtn
KOHKYPEHTOCMPOMOXHICTb 6i3HEeCy B Cy4aCHOMY MiHIMBOMY CepeaoBULLi.

MocTtaHoBKa 3aBAaHHA. MeTow UI€EI CTATTi € aHani3 iCTOPUYHOro
PO3BUTKY Ta CYYaCHUX KOHLUENUIN YyNpaBAiHHA NpoAaXamMu, a TaKOX
BMU3HAYEHHS KNO4Y0BMX GaAKTOPIB, WO BNAMBAKOTb HA IX TpaHCchopMaLito.

Buknap ocHoBHOro marepiany. barato KomnaHiv 3a3HatoTb HEBOAYI
NPOTArOM NepLKnX TPbOX POKIB CBOr0 ICHYBAHHS, B T.4. Yyepe3 Te, WO He
NPUAINSAM AOCTaTHLOT yBarn HanaroXXeHH cucTteMmn npoaaxie [26]. Ha
CbOroAHi  ynpaBAiHHA nMpoAaXaMu i3 OOMNOMIXKHOM0 IHCTPYMEHTY
NepeTBOPMNOCE Ha CTpaATEeriYHUM BaXinb, WO 3abe3neyvyye pPoO3yMiHHSA
PUHKY, edPeKTMBHE MNO3ULIOHYBAHHS TOBAapiB | FHYYKYy B3aeEMopgilo 3
uinboBot ayauTtopieto [23]. JocnigkKeHHA B LbOMY HanpsMi NOKasyloTb,
Wwo npobneMm B ynpaBfliHHI Npoga)aMu 3YMOBJIEHI HeOOCTaTHbLOM
yBarow KepiBHMUTBA [0 Ui€el cdepun, NnporasmHaMmn y 3HaHHAX NepcoHany,
BifiNOBiAaNbHOro 3a opraHi3auito 30yTy, @ TAKOXK HEBMIHHAM HanaroauTn
edeKTUBHI BizHec-npouecu.

MoHATTA «ynpaBniHHA npopa)kamm» LOyXe OaratorpaHHe Ta
OVCKYyCinHe. Ha uen MOMEHT He iCHYE EAUHOIO YHIBEpPCanbHOro nigxoay oo
Moro BM3HauyeHHsA. AHani3 aBTOPCbKWUX TpakTyBaHb (Tabn. 1) po3BonuB
BUOINUTK ABA NiAX04WN A0 PO3YMIHHS LbOro NOHATTS:

- npouecHunn [18; 22] - po3rnapae ynpaeniHHA NpoAa)kaMu fK
6e3nepepBHUN NaHLIOr B3AEMOMOB'A3aHMX MPOLECIB, WO MOYMHATHLCS
BiO, 3a/ly4YEHHS NOTEHLINHOIO KJIEHTA | 3aKIHYYHOTbCA MNICAANPOAAXKHUM
06CNyroByBaHHSAM;

- cucteMHun [4; 14; 15; 24; 25] - posrnapae ynpasfiHHA
npogaxaMm SAK €OUHY UINICHY CUCTeMY, WO CKNagaeTbcs i3
B3aEMOMNOB'A3aHNX EJIEMEHTIB: JIOAEN, TEXHOJIOTIN, IHCTPYMEHTIB,
npoLeciB, pecypciB i 30BHILUHbOr0 CEpPeAOoBMLLA.
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Tabnuusa 1
ABTOPCbKiI TPAKTYBaHHSA NOHATTSA «yNpPaBiHHA Npoga>KaMmun»
Mipxig, CyTHicTb ABTOp
Lle cykynHicTb npoueciB nnaHyBaHHSA, aHanisy Ta 3MiHn | TimuyeHko 0. [22]
cMcTemu peanisauil ToBapie i nocnyr
Lle ocHOBHMM nigoBMO MapPKETUHIOBOrO YMpaBfiHHS, Wredannu 4.,
AKUN BKJIKOYAE MOCAiJOBHUN NaHLIOr Ail NOYMHayn Bif, Oauyn 0.[18]
MOLIYKY MOKYNUIB i 3aBepLlylyn YKNagaHHA 3 HUMMU
S OOroBOPY  KyMmiBMi-npoAa)Ky, a TaKoX fAin, wo
§ 3abe3neyytoTb epeKTUBHICTb Npouecy npoaaxy (niabip
3 Kaapis, X HaB4YaHHA, OLLiHKY pe3ynbTaTiB,
= CTUMYJNIIOBAHHA | iHWI) 3 MeTow OTpuMMaHHA dipMoto

npubyTKy

Lle Bi3Hec-npouec, SKMN OXOMJIOE BCi acneKkTu npsmol
B3aEMOAIT 3 KNIEHTOM, Bif iAeHTUdiKaUIl NOTEHLINHNX
MOKYMUiB 0O 3aKPUTTSA yroau Ta obcnyroByBaHHS nicns
npoaaxy

YepHobpogkiHa C.
[23]

CucteMHUn

Lle cucTeMHa mianbHicTb, B OCHOBY AIKOI noknageHo: 1)
dopMyBaHHS 1 ynpaBniHHA KaHanamu 36yTy ToBapy; 2)
yNpaBfiHHA  KOMEPUIMHUMW i  MapKeTUHIoBUMMU
cny»6amu, 3agisHUMM B NaHUIONY peanisauil neBHoro
ToBapy; 3) ynpaBfiHHA  LiANbHICTIO  TOProBoOro
nepcoHany, sikui opraHisoBye Ta/abo 6e3nocepefHbo
3abe3neyvye Npofaxki ToBapiB; 4) ynpaBniHHA NPOLLECOM
NPoAaXiB, BKJ/KOYAKYW  OpraHi3auito  KOMMNeKcy
TOProBesibHUX onepauin Ha BCiX CTafisX NPOCYBaHHSA
TOBapiB y KaHanax 30yTy Ta NPUNHATTA BigNOBIOHUX
YyNpPaBNiHCbKUX pilleHb

Miwyk 1. [25]

Lle cucTteMHa fisnbHICTb, LWO BKIKOYAE TaKi KOMMOHEHTH
AIK: BU3HAYeHHSA LiNbOBUX KJEHTIB, HaNaroaXeHHsa Ta
ynpaBJliHHSA KaHanaMu po3noginy, ynpaesiHHS BigaifoM
npopgax (opraHisauisa ioro po6oTu, po3pobka cTparerii),
PO3BMTOK HABMYOK MEPCOHANbLHOro MpoAdaxy Ta
ynpaeBfiiHHA BigQHOCMHAaMW, aHani3 Ta KOPMUIyBaHHSA
CUCTEMU MPOLAXKIB

Jackson R,
Hisrich R. [4];
LLaHpe3oH XK.,

JNaHcecTp A. [14]

Le cucteMHe ynpaBniHHS, WO BMMAarae po3yMiHHSA
caMoro npouecy Npoaaxy, 3HaHHA OCHOB MEHEOKMEHTY
i MapKeTUHTrY, 3acToCyBaHHA BigNOBiQHNX
YNpaB/iHCbKNUX  HaBWYOK i  HaBiTb  BOJIOAIHHSA
edeKTUBHUMMK Bi3HEC-iIHCTPYMEHTaMu

KogiHbko O.,
Moniwyk I.,
IBaHiubKa l. [24]

Le koopauHauia onepauin 36yty, QopMyBaHHSA
TOProBOro MepcoHany, BMAPOBAAXKEHHS iHHOBALiMHUX
MEeTofiB, AKi [03BONSATb BUPOOHMYO-TOProBesIbHUM
nignpueMCTBaM [OCAraTW i HABiTb NepeBuLLYBaTU CBOI
bi3Hec-uini

Byxumcbka K.
[15]
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KpiMm TOro, pi3Hi BYeHi po3rnsgalTb YNpaBAiHHA Npodakamu 3
Pi3HMUX TOYOK 30pYy:

1) AK ynpaBniHHA noabMu, 6e3nocepeHbOo 3a4iSHUMU B NMPOAaXKax
(e BkNtoyae niabdip, MoTUBALIO, HaBYaHHA Towo) [5; 7; 26; 27]. 3okpeMa,
Yapnb3s @aTtpenn TPaKTye CYTHICTb YMpaBAiHHA npoAdaXaMu §K
edbeKTUBHEe | pe3ynbTaTMBHE [OOCATHEHHS LUiJien, NoCTaBleHUX nepepq
TOProBMM MEpPCOHaNIoM, 3a AOMNOMOroK NJaHyBaHHSA, Niabopy, HaBYaHHSA
Ta KepiBHMUTBA MEpPCOHaNIoM, a TaKOX KOHTPOJII0 OpraHi3auinHux
pecypciB [7];

2) Ak ynpaBniHHA KaHanom 36yty [19; 20; 28]. Jo npuknaay, Hin
PekxeM 3BOAMTb yMpaBAiHHA Npoga)XaMu A0 3A4IMCHEHHS NpoaaxiB
meToaoMm SPIN, wWwo 3B0AnNTbLCS A0 BUSABEHHA noTpeb knieHTa [28];

3) AK aBTOMaTM3aLlit0 NpoLeciB B3aEMOAII 3 KNiEHTCbKOW 6a3oto [29].

[cTopyyHUM  pO3BUTOK YyMNpaBiHHA NpPOA4aXXaMW HEPO3PMBHO
noB'si3aHMM i3 3araJlbHUMM TEHOEHUIAMM eBONUil  TopriBni Ta
MapKkeTuHry. La cdepa nponwna cknagHum wnax TpaHcdopmadil — Big
eNneMeHTapHoro o6MiHy ToBapaMm 00 KOMMIIEKCHUX CUCTEM YNpaBfiHHA,
AKi  6a3ylTbCA Ha NMOOKOMY aHanisi CnoXuB4oi NOBeAiHKW Ta
3acTOCYBaHHI uMPpoBUX TexHONOriNn. EBontouis ynpaBniHHA npoga)Kamu
BifoOparkae MAWHAMIYHIi 3MiIHW B EKOHOMiYHOMY, couiaNbHOMY Ta
TEXHOJIOMYHOMY KOHTEKCTax CyCnifibCTBa, WO 3YMOBJIOE HEOOXiOgHICTb
NOCTINHOrO nepernagy NigxXo4iB Ta IHCTPYMEHTIB, AKI BUKOPUCTOBYHOTbCS
B LN ranysi.

Ha paHHix cTapiax po3BUTKY UMBINi3auii TOPriBnsa 34iMCHOBaNacs Ha
3acagax npsamoro obMiHy ToBapiB 6e3 yuyacTi rpowen. lNMpoaaxki ToAi
06a3yBanncs BUKJIIOYHO Ha MIXKOCOOUCTICHUX KOHTAKTaX, @ FOSIOBHOMO
KOMMeTeHUie npoaaBus Oyno 3HaHHSA MPOAYKTY Ta 30aTHICTb
NepekoHaT NOKynus B WMOro UiHHOCTI. |3 BNpoBap)XeHHAM rpoLoBOl
$dopMu 0O6MiHY Ta CTAaHOBJIEHHSAM PUHKOBUX BIAHOCMKH, MPOLEC NPOSAXY
cTaB 6iNblU YCKNaAHEHMUM, OpPraHi3oBaHUM Ta cucTeMaTmM3oBaHum [23].

lNpomucnoea pesontouisa XIX cT. Ta po3BUTOK MAacoBOro BUpobHMLTBA
NOCTaBUJIM HOBI BUKJIMKK nepepn 6i3HecoM, B T.4. noTpeby B NiaHyBaHHI
nonuTty, po3pobui PWHKOBUX CTpaTeriv Ta MPOrHo3yBaHHI obcaris
npogaxie. Came B Luen nepiod no4YmMHae ¢opMyBaTUCb HAayKOBUIM NigXia 0o
ynpaBniHHA NpoaakamMu.

Y XX CT. aKueHTM B ynpaBfiHHI npoaaxamu 3mictunuca B OiK
KNIEHTOOPIEHTOBAHOCTI. Ha nepwun nnaH BUWWAM TaKi eneMeHTn, K
cerMeHTauis pPUHKY, NO3WULIOHYBaHHA NpoaykKuil, nobynoBa bpeHay Ta
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OOBrOCTPOKOBI BiAHOCUHU 3 KhieHTaMu. Lnpoke BnpoBap)xeHHs CRM-
cMcTeM cTano Bignoeigal Ha noTpeby 6i3Hecy B iHCTPyMeHTax Aons
AKICHOr0 YyNpaBNiHHSA KNIEHTCbKMMW 3B I3KaMMU.

CyyacHun etan poO3BUTKY YNpaB/liHHSA Npoga»Xamu BU3HAYAETLCS
CTPIMKMM BMNPOBAaO)XEHHSAM UMPPOBUX TeXHONOrin. |[HTepHeT, MObiNbHI
nnatpopMu, couianbHi  Mepia, aHaniTMKaA BEJIMKUX  OaHux |
nepcoHani3oBaHWM  MapKeTUHr  CTanu  HEeBIA'EMHOK  YACTUHOM
CTpaTeriyHoOro iHCTPYMEHTapilo KOMMNaHin. Y Takux yMoBax YMNpaBJliHHS
npoaa)aMu NepeTBOPHETLCA Ha BaraToPaKTOPHUIM NPOLEC, WO iIHTErpye
KNaCUYHI NPUHLUNM MApPKETUHIYy 3 IHHOBaLiNHUMK nigxonamMn ungposol
epu.

Ha po3pobKy HOBMX KOHUENUin B ynpaBniHHI NpoAa»aMu iCTOTHO
BMAMBAlOTb Pi3Hi ¢daKTopu B cydacHoMy 6i3Hec-cepepoBuLli. AHanis
niTepaTypHUX Oxepen A03BOJSINB BULINNTU KNOYOBI GAKTOPK, LLO TaK 4n
iHAKLLe YNHATL BNJMB Ha eBOIOLII0 UMX KoHUenuin (tabn. 2).

Ak BUOHO 3 Tabn. 2, Ui GaKTOpPM BKKOHYAKTbL TEXHOJOMIYHMMW NPOrpec,
3MiHY OYiKyBaHb KJIIEHTIB Ta 3pocTal4y poJsib NpoaaxiB y bi3Hec-
DianbHOCTI. PO3yMIHHA UWUX eNeMeHTIiB Mae BUpiWwanbHe 3HA4YeHHA Ons
apanTauil cTpaTeriv NpoAaXkiB [0 Cy4aCHUX BUMOT, TOXK PO3rnsHEMO 1X
JeTanbHilwe.

Tabnuusa 2
KntouoBi ¢aKTopy, WO BNAMBAKOTb HA PO3BUTOK KOHLENLIN
ynpaBniHHA NpPoAa*amMu

Lhxepeno ®DakTopun

Jobber et al. [6] |TexHonoriuni iHHoBauii (CRM), rnobanizauis, eTMKa, CUCTEMHUN
nigxig Ao npopaxis, NoBefiHKa CNOXXUBaYiB

Jones et al.[6] |TexHonoriyHnin nporpec, 3pOCTaHHA KOHKYPEeHLil, 3pOoCTaHHSA
O4YiKyBaHb KIieHTiB, noTpeba B IHOMBIAYyaNlbHUX pillEHHSX,
OWHaMIiYHi OHNalH-MeToOoM LN CMiNKYBaHHS Ta KoopawuHauil ain
3apn9 aganTauil 40 3MiH PUHKY

Cravens et al. [11] | 3MiHa KNiEHTCbKMX OYiKyBaHb, LiHHICTb BpeHay, cTpaTeriyHa posb
NPOoAaXiB, nepexig A0 MAPKETUHTY BiAHOCUH

Mili¢ S. [30] MNpodecioHanizauia yHKUIM Nnpopaxis, iHTerpauis Metonis bisHec-
MapKeTUHry, y3roO)KeHHs 3yCuib MOCTaYalibHUMKA 3 BMMOramu
KNIEHTIB

Bothe J. [3] MixxHapoaHa KOHKYPEHLis, iIHTepecu aKLioHepiB, pPUHKOBUIN TUCK

Mahlamaki T., |Undposizauisa npoueciB NpoAaxis, iHTerpauis WTYYHOro iHTENeKTy
Martikainen J. |ta CRM, HoBi Mogeni npoaaxie
[31]
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L\

NPOAOBXEHHSN Tabn. 2

Ingram et al. [9]

OpieHTauis Ha AaHi, KNIEHTCbKUMA O0CBiO, TEXHOMOrYHI iHHOBAUIT,
cTpaTeriyHi TpaHchopmauii

Bauer G. [32]

MNepexip Big TpaH3aKLin A0 BiGHOCUH, 3pOCTaHHSA KOMaHAHOI po6oTu
Hap, iHAMBIAYaNni3MOM, KNIEHTOOPIEHTOBAHICTb, aAanTaLis 40 HOBUX
TexHosorin

Noonan C. [8]

lNnaHyBaHHSA Ta KOHTPOJIb NPOAaXiB, ppaHYan3nNHI, NiAroToBKa Ta
CTUMYJIIOBaHHA Kagpis

Cron et al. [33]

CtpaTeriuHe nnaHyBaHHS nMporpamM nMNpoOAaxiB, ynpaBfiHHSA
BiAHOCMHaMU 3 06JIiIKOBMMM 3anncaMmn Ta B3aEMOLIE 3 KJTIEHTAMU
(CRM-cuctemn)

Moncrief W.,
Shipp S.[12]

EBontouiiHe cepepoBuwe npopaxie, rnobanisauisa, 3akoHopaBui
3MiHW, €TMYHi CTaHOapTW, TEXHOJNOriYHWW nporpec, NiAroTOBKa
KagapiB

Sudirjo et al. [34]

Undpora TpaHcdopMaLlisi, Mi>KHAapoLHA Koonepawis, ynpaBsliHHSA
AKICTIO, KNTIEHTOOPIEHTOBAHICTb

Mahesha et al.
[35]

BuMorn KnieHTiB LWOAO0 CKOPOYEHHS 4acy pearyBaHHA Ta
MOKPALLEHHS SKOCTI, rnobanbHi pU3nKW, NOFCTUKA, aHTUKPU3OBI
nigxogm

Kohut H. [36]

Undposi HaBuykn, COVID-19, KNiEHTOOPIEHTOBAHICTb, THYYKICTb.

Withey J, Panitz E. | 3MiHM HaBKOMMWHbLOrO cepedoBULLa, TaKi K  EKOHOMIiYHiI,

[37] TEXHOJNIOMYHI, MNOMITMYHI, MNPaBOBi, COUiaNbHI/KYyNbTYpHIi Ta
KOHKYPEHTHi BNJNBMU

Honeycutt E. [10] |MixkynbTypHa apanTauisa, npaBoBa BiAMNOBIAHICTb, rNo6anbHi

adJIbAHCU

Verma M.,
Kumawat A. [38]

E-commerce, undpoBa TpaHchopMauis, data-driven cTpaTeris,
HeobXigHICTb FHYYKOCTi y BiANOBiAb HA EKOHOMIYHY MIHJIMBICTb Ta
rnobanbHy KOHKYpEeHLito

benoBa T., MapKeTMHI BIOHOCMH, couianbHa BIOMNOBIAANBHICTb, COUiaNbHI
KpanHtoueHko O., | Mepexi
Jleneka 0. [16]
Rogers, B.[13] |ETuka, iHHOBaLil, HeobXigHiCTb NOOYAO0BM [OBroCTPOKOBUX
BiQHOCUH

Marusié A. [39]

nobani3auisi, KOMYHiKauUia 3 KNiEHTAMW, ynpaBfiHHA 3HAHHSAMMU,
undpoBe cepefoBuLLEe

Sorokina Y. [40]

TexHonoriyHMm nporpec, COUIOKYNbTYPHi 3MiHM, MOCUNEHHS

PUHKOBOT KOHKYPEHL,il, MApPKETUHI Bpa*KeHb

Ojha A. [41] [HTerpauia WTYy4HOro iHTENEeKTY Ta aHaNiTUKU AaHUX, eBoOnouis
noBefiHKN CNoXXmBadis, BNJIMB cOLiiaibHUX Mefia Ta HeobXigHICTb
apanTUBHUX CTPATErin, AKi y3rogXKyrTbCcsa 3i 3MiHOK TeHAeHUin Ta
ynogobaHb Kynieni

Monta . [21] KnieHTOOpieHTOBaHICTb, UNDPOBUIN MAPKETUHT

IHTEerpauia TexHonorim y npouecum npoJa)KiB 3MmiHMNa cnocib

B3aEMOMII KOMMaHin 3 KNieHTaMu. Taki iHCcTpyMeHTH, sk CRM-cuctemu Ta
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aHaNITMKA [LJaHUX, TEXHONOril WTY4YHOro IHTENEeKTy, [L03BONSAKTb
KOMaHOaM npofa)KiB nepcoHaniyBatT B3aAEMOAI0 Ta NiABULLYBaTH
edpektuBHicTb [5; 31; 33; 38; 40; 41]. BogHouac po3BUTOK LMPPOBUX
nnatdopM 3MiHMB NPOAAXKI 3 TPAAULIMHMX METOAIB A0 biNbl ANHAMIYHMX
oHNanH-nigxopis [6; 13; 34; 391.

KnieHtn 3apa3 BumMmarawTb 6ifibll NepcoHani3oBaHoOro Aoceigy Ta
B3aEMOMIl, OPIEHTOBAHUX HA LiHHOCTI, WO NPM3BOOUTb A0 Nepexoay Big
TPaH3aKUIMHUX 00 NPOAaXiB HAa OCHOBI HaNarog)KeHHs CTOCYHKIB. BigTak,
KOMMaHIil MOBMHHI nepenawToByBaTWU CBOI CTpaTerii npogaxiB pnns
nobynoBM OOBroCTPOKOBUX BiAHOCUH Ta 3abe3neyeHHs LiHHOCTI 6peHay
[9;11;13; 21; 32; 33; 34; 35; 36].

@DyHKUiA npopaxkiB BCe 4acTiwe BW3HAETbCA CTPATErivyHOW
CKJ1aA0BOK GYHKLIOHYBAaHHSA KOMMAHIl, LLLO BUMarae 30Cepea)XeHHs yBaru
Ha pes3ysbTaTax Ta ynpaBhiHHi knieHTamu [16; 35; 39; 40; 41]. Tox
ynpae/iHHA npoga)aMu cTae Bce Oinbw npodecinHMM, WO BMMArae
HAssBHOCTI HABWYOK MNCUXONOTFil, CMNINKYyBaHHA Ta MApPKeTUHry vy
BiANOBIAHOro nepcoHany, Ana e(peKTUMBHOro 3a[0BOJIEHHA NoTpeb
knienTiB [8; 30; 33]. 3 iHWOI CTOPOHU, Le CTBOPIOE A00aTKOBY NoTpeby B
NOCTINHOMY HaBYaHHI MepCcoHany Ta aganTauil 40 HeCTAbiNbHNX PUHKOBUX
yMOB. LS noABIMHICTb NiQKPEC/E CKNAagHICTb yNpaBiHHA Npoga)amu B
Cy4YacHOMY MIH/IMBOMY CEpPenOoBULL.

BigTak, cyyacHe ynpaBniHHA nNpoda>amMm BUXOAUTb 3a MeXi
TpaguuinHoro 30yTy ToBapiB i 30cepemXyeTbcss Ha (OPMYBaHHI
OOBrOCTPOKOBMX BIAHOCMH I3 KJEHTAMK, iHTerpauil undpoBux
TEXHONOTIN, aHaniTuKK Bennknx aaHux (Big Data) Ta wTyyHoro iHTeneKkTy.
BoHO € 0CHOBHOO CK/1a[,0BOD MAapPKETUMHIOBOI CTpATeril, AKa OXOMNJIE BCi
eTanu B3aEMOAIl 3 KJIIEHTOM, a BiATaK noTpebye Bifg KOMMNAaHiM NOCTINHOT
ajanTauil 40 PUHKOBUX 3MiH | BUCOKOI iHHOBALiMHOT rHy4YkocTi [23].

BucHoBKKU. YnpaBniHHA npoga)aMm CTA€E OOHMM i3 KJIHOYOBMUX
efIeMeHTIB CUCTEMU yNpaBfiHHA nignpueMmcTtBoM. lMonpu ue, Ha CbOroaHi
He ICHYE €EOMHOr0 TPAKTYBAHHA CYTHOCTI TMOHATTA «YMNpPaBAiHHS
NpPoAa*XaMu», xo4a i BUAINSAETbCA ABAa Hambinblw nowupeHUXx Nigxoawu.
MNpouecHMI Nigxig po3rnsoae ynpaesiHHS Npoga)aMu ik 6esnepepBHUN
NaHUOr B3aEMOMNOB A3aHMX MPOLECIB, WO MOYUHAKTLCA Bif, 3aNy4deHHS
NOTEHLINHOIo KNieHTa i 3aKIHYYHOTbCS NicCNANPoAaXXHUM
006CcNyroByBaHHSIM, a CUCTEMHUM — 8K €OWHY UINICHY CUCTeMy, WO
CKNafa€ETbCa 3 B3aEMOMNOB'AA3aHUX eJIeMEeHTIB: Naen, TEexXHONOorin,
IHCTPYMEHTIB, NPOLECIB, PECYPCIB | 30BHIWLHbOr0 cepenoBua. Kpim Toro,
Pi3HI BYEHI pO3rNa4aoTb YNPaBAiHHS NPoLaXKaMu 3 Pi3HUX NOrNsagiB: aK
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ynpaeniHHa JnogbMu, 6e3nocepedHbO 3adiSHUMW B MpoAaax; sk
ynpaB/iHHA KaHanoM 30yTy; sk aBTOMaTU3auilo npoueciB B3aEMogil 3
KNiEHTCbKOW 6a3010.

EBontouia ynpaBniHHA npoga*kamu Bigobparkae AMHAMIYHI 3MiHKN B
€KOHOMIYHOMY, CoLiaNbHOMY Ta TEXHONOMNYHOMY KOHTEKCTaX CYCnifbCTBa,
WO 3YMOBJIOE HeoOXigHICTb MNOCTIMHOro nepernsgy nigxopiB Ta
IHCTPYMEHTIB, IKi BUKOPUCTOBYIOTbLCSA B Ui ranysi. Ha po3pobky HoBUX
KOHLEeNLUin B yNnpaBfiHHI NpoAaamm iCTOTHO BNJIMBAKTb Pi3Hi paKTopu B
cyyacHoMy bi3Hec-cepeoBMLL, TaKi K TEXHONOrYHMIM Nporpec, 3MiHa
O4YiKyBaHb KJIEHTIB Ta 3poCTarya pPoJib NpoAaxiB y Bi3HeC AifNbHOCTIB.
Po3yMiHHS uuXx eneMeHTIiB Mae BupillanbHe 3HA4YeHHs [Naa aganTtauil
CTpaTerin npoAaiB A0 Cy4acHUX BUMOTr CYCNiSIbHOro PO3BUTKY.

OToxk, B yMoBax rnobanizauil Ta undposoi TpaHcPopMauii pUHKIB
yNpaBiHHA NPOAAXKaMN NEePeTBOPHETLCA 3 IHCTPYMEHTANIbHOT GYHKLIT HA
CTpaTeriyHMM enemeHT po3BUTKY Oi3Hecy. [locnneHHA KOHKypeHu,il,
HAaCUYEHICTb PUHKY, 3MiHA CMOXXMBYUYMX O4YiKYyBaHb | CTPIMKUMn
TEXHOJIOMYHNI nporpec 3yMOB/WTb HEOOXiAHICTb NepeocMUCTIEHHS
TPaAAULINHUX NigXxoniB 00 NPOLaXiB.

1. Kongpartiok I. B., ManiHiHa M. A. MMpodecinHi npogaxi : HaB4YanbHMN NOCIOHUK / 3a
Hayk. ped. M. I'. boiko. IBaHo-®paHkKiBcbk : «Jlinesa-HB», 2015. 192 c. 2. Bolt Gordon J.
Practical Sales Management. Financial Times Prentice Hall. 1987. 3. Bothe J. Sales
Management Key Success Factors in a Complex Environment. Romanian Economic and
Business Review. 2019. Vol. 14(1). P. 7-14. URL:
https://ideas.repec.org/a/rau/journl/v14y2019i1p7-14.html (nata 3BEPHEHHS:
15.07.2025). 4. Jackson R. W., Hisrich R. D. Sales and Sales Management. Upper Saddle
River; Prentice-Hall. 1996. 5. Jobber D., Lancaster G., Le Meunier-FitzHugh K. Selling
and Sales Management: 11th Edition. Pearson. 2019. URL: https://research-
portal.uea.ac.uk/en/publications/selling-and-sales-management-11th-edition  (gaTa
3BepHeHHsA: 16.07.2025). 6. JonesE., Brown S. P., Zoltners A. A,, Weitz B. A. The Changing
Environment of Selling and Sales Management. Journal of Personal Selling and Sales
Management. 2013. Vol. 25(2). P. 105-111. 7. Futrell C. Sales management: 6th edition.
Dryden P, US, 1994. 609 p. 8. Noonan C. Sales Management (1st ed.). Routledge. 1998.
https://doi.org/10.4324/9780080938646 (nata 3BEPHEHHS: 10.07.2025).
9.Ingram T. N., Laforge R., Avila R. A., Schwepker Jr., C. H., & Williams M. R. Sales
Management. 2023. https://doi.org/10.4324/9781003363583 (maTta 3BepHeHHS:
14.07.2025). 10. Honeycutt E. D. Global Sales Management. 2010.
https://doi.org/10.1002/9781444316568.WIEM06039 (paTta 3BepHeHHs: 10.07.2025).
11. Cravens D. W., Le Meunier-FitzHugh K., Piercy N. F. The Oxford handbook of strategic
sales and sales management. Oxford University Press. 2011.
https://doi.org/10.1093/0XFORDHB/9780199569458.001.0001 (mata  3BepHeHHS:
12.07.2025). 12. Moncrief W. C., Shipp S. H. Sales Management: Strategy, Technology,

45



Cepis «<EKOHOMIiYHi HayKn» ISSN 2306-5478
Bunyck 3(111) 2025 p.

Skills. 1997. 13.Rogers B. Sales and Business Development. Wiley. 2011.
https://doi.org/10.1002/9781119208501.CH5 (nata 3BEPHEHHS: 16.07.2025).
14. Wanpe3on XK., JlaHcectp A. CrpaTteria edekTMBHOCTI npopaxy / nep. 3 o¢p.
3anopixoka, 1994. 60 c. 15. byxxumcbka K. 0. Opranisauis epeKkTMBHOI cucTeMU
ynpaBniHHA Npofa*kaMu Ha BUPOBHUYO-TOProBesibHOMY NiANPUEMCTBI. [lianpuemMHnLTBO
i Topriensi. 2022. Ne 33. C. 24-30. 16. benosa T., KpanHtoueHko 0., Jleneka 0. CyuacHi
MapKeTUHIOBi KOHUEMUiT $K OCHOBA pPO3BUTKY MAapKETUHIOBOr0 MEHEeOKMEHTY
nignpuveMcTea. [pnyopHOMOPCHKI E€KOHOMIYHI cTyAi. 2024, Bun. 85.
https://doi.org/10.32782/bses.85-19 (nata 3BepHeHHa: 12.07.2025). 17. OanHikos 0. B.
BoockoHaneHHs npouecy YRApaBfiHHA MNpogaXeM 3 No3uUii  MapKeTUHroBOro
cTpaTeriyHoro nnaHyBaHHsA. QopmyBaHHs puHKoBoi ekoHoMiku. 2018. Bun. 32. C. 91-103.
18. Wredanunu ., OsuyyH O. YnpaBniHHA npopaxem, noro oyHKUil Ta 06'eKTHa
opieHTauis. BicHuKk TepHOMiNbCbKOro HauioHa/lbHOr0 €KOHOMIi4YHOro yHisepcutety. 2016.
Ne 2. C. 124-132. 19. KywHip P. WopeHHnk mancTpa npopax. Kuis : Kono, 2015. 40 c.
20. Mununuyk B. M., OaHHikos O. B. YnpaeniHHA npoga)keM : HaBu. nocib. Kuis : KHEY,
2011. 627 c. 21. MownTa |. CyyacHi KoHUeNUil MAPKETUHIOBOro MEHEeAXXMEHTY. EKOHOMIKa,
YnpasnivHs, IHHoBauii. 2024. Bun. 2(35). C. 123-137. 22. TimueHko O. 1. TeopeTuyHa
CYTHICTb NOHATTSA YNPaBniHHA NpoAa>kamMu. EKOHOMIYHa cTpaTeris i nepcrneKTuBy pO3BUTKY
cpepu Toprieni Ta nocayr. 2021. Ne 2(34). C. 74-81. 23. ONOpHUI KOHCMEKT NeKuin 3
OVCUMNNiHM «YNpaBfiHHS npogaXeM Ta KJIEHTCbKMM cepBicoM» ans 3p06yBadvie
nepworo (6akanaBp) piBHA BUWOI OCBITU OCBITHbOI nporpamMm «MapKeTUHr»
cneuianbHocTi 075 «MapkeTuHr» / yknapg,. YepHobpoBkiHa C. B. XapkiB : HTY «XIl», 2024.
68 c. 24. KoBiHbko 0. M., Moniwyk 1. 1., IBaHiubka I. B. OuiHKa ynpaBniHHA npopa)eM Ha
BUPOBHUYOMY MiANPUEMCTBI. HayKoBui BiCHUK XepCOHCbKOro AepKaBHOro YHiBEepPCUTETY.
Cep. EkoHomiyHi Haykmu. 2015. Bun. 13(1). C. 96-99. 25.Miwyk .M., 3anora H.I,
NlynboB €. T., HAxkoBuyyk M. B. YnpaBniHHA npopa)xaMu $AK IHCTPYMEHT aKTuBi3auii
OiSNbHOCTI cneuianizoBaHMX MarasuHiB: aKTyanbHIiCTb, 3MIiCT, HanpsAMW peanisauil.
Mignpnemnnyteo i Topriens. 2019. Bun. 25. C. 5-14. 26. KoHpgpaTiok |. B., ManiHiHa M. 4.
MpodecinHi npopaxi : HaB4y. nocib. / 3a Hayk. pea. M. I'. bonko. IBaHO-PpaHKIBCHK :
«Jlinea-HB», 2015. 192 c. 27. binoeogcbka 0. A. MapKkeTuHroea noniTMka po3noginy :
HaBuY. nocib. Knie : 3HaHHsa, 2011. 495 c. 28. Rackham N. SPIN-selling. McGraw-Hill,
1988. 261 p. 29. Engel J. F., Blackwell R. D. and Miniard P. W. Consumer Behavior. 6th
Edition, Dryden Press, Chicago, New York, 1995. 30. Mili¢ S. New paradigms of trade
management in the function of sales improvement. Ekonomski Signali. 2022. Vol. 17(1).
P. 151-161. 31. Mahlamaki T., Martikainen J. Sales Development in Business-to-
Business Markets. 2024. https://doi.org/10.5220/0012980200003838 (pata
3BepHeHHs: 10.07.2025). 32. Bauer G. J. Emerging Trends in Sales Thought and Practice.
1998. 33.Cron W. L., DeCarlo T. E., Dalrymple D. J. Dalrymple’s Sales Management:
Concepts and Cases. 2005. 34. Sudirjo F., Utari N. K. M. T., Abidin Z., Wijayanto G.,
Novandalina A. A Bibliometric Review of Contributions from Various Countries and Their
Impact on Marketing Strategies and Sales Practices Worldwide. The Eastasouth
Management and Business. 2023. Vol. 2(01). P. 64-71. 35. Mahesha C., Baskaran S.,
Raju T, Suprabha R. Sales and distribution management. 2022.
https://doi.org/10.52458/9789391842420.2022.tb (pata 3BepHeHHsa: 15.07.2025).
36. Kohut H. Sales Management Just Got Brighter and More Resilient during Covid-19:
An Abstract. 2023. https://doi.org/10.1007/978-3-031-24687-6_5 (naTa 3BepHeHHs:

46



BicHuk
HYBIM

15.07.2025). 37. Withey J. J., Panitz E. Matching Sales Management Behavior with
Organizational Strategy. Academy of Marketing Studies Journal. 2001. Vol. 5(2). P. 1-10.
38.Verma M., Kumawat A. Contemporary Trends and Challenges in Commerce,

Economics & Management. INSPIRA. 2024. 163 p.
https://doi.org/10.62823/inspira/2024/9789391932947 (nata 3BepHeHHs: 15.07.2025).
39. Marusic A Organizacija prodajne funkcije. 2017. URL:

https://repozitorij.unizd.hr/islandora/object/unizd:1167/datastream/PDF/download
(naTa 3BepHeHHsA: 15.07.2025). 40. Sorokina Y. Traditional marketing modification in
experience economy as a modern concept of sales management in service market. E35
Web of Conferences. 2023. https://doi.org/10.1051/e3sconf/202346003002 (maTa
3BepHeHHsA: 15.07.2025). 41.0jha A. Sales technique and research. International
Research Journal of Modernization in Engineering Technology and Science. 2023. Vol. 5(8).
P. 975-980.

REFERENCES:

1. Kondratiuk 1. V., Malinina M. Ya. Profesiini prodazhi : navchalnyi posibnyk / za nauk.
red. M. H. Boiko. Ivano-Frankivsk : «Lileia-NV», 2015. 192 s. 2. Bolt Gordon J. Practical
Sales Management. Financial Times Prentice Hall. 1987. 3. Bothe J. Sales Management
Key Success Factors in a Complex Environment. Romanian Economic and Business
Review. 2019. Vol. 14(1). P. 7-14. URL:
https://ideas.repec.org/a/rau/journl/v14y2019i1p7-14.html (data zvernennia:
15.07.2025). 4. Jackson R. W., Hisrich R. D. Sales and Sales Management. Upper Saddle
River; Prentice-Hall. 1996. 5. Jobber D., Lancaster G., Le Meunier-FitzHugh K. Selling
and Sales Management: 11th Edition. Pearson. 2019. URL: https://research-
portal.uea.ac.uk/en/publications/selling-and-sales-management-11th-edition  (data
zvernennia: 16.07.2025). 6. JonesE., Brown S. P., Zoltners A. A,, Weitz B. A. The Changing
Environment of Selling and Sales Management. Journal of Personal Selling and Sales
Management. 2013. Vol. 25(2). P. 105-111. 7. Futrell C. Sales management: 6th edition.
Dryden P, US, 1994. 609 r. 8. Noonan C. Sales Management (1st ed.). Routledge. 1998.
https://doi.org/10.4324/9780080938646 (data zvernennia: 10.07.2025). 9. Ingram T. N,
Laforge R., Avila R. A., Schwepker Jr., C. H., & Williams M. R. Sales Management. 2023.
https://doi.org/10.4324/9781003363583 (data zvernennia: 14.07.2025).
10. Honeycutt E. D. Global Sales Management. 2010.
https://doi.org/10.1002/9781444316568.WIEM06039 (data zvernennia: 10.07.2025).
11.Cravens D. W., Le Meunier-FitzHugh K., Piercy N. F. The Oxford handbook of strategic
sales and sales management. Oxford University Press. 2011.
https://doi.org/10.1093/0XFORDHB/9780199569458.001.0001 (data  zvernennia:
12.07.2025). 12. Moncrief W. C., Shipp S. H. Sales Management: Strategy, Technology,
Skills. 1997. 13. Rogers B. Sales and Business Development. Wiley. 2011.
https://doi.org/10.1002/9781119208501.CH5 (data zvernennia: 16.07.2025).
14. Shandezon Zh., Lansestr A. Stratehiia efektyvnosti prodazhu / per. z fr.
Zaporizhzhia, 1994, 60 s. 15. Buzhymska K. 0. Orhanizatsiia efektyvnoi systemy
upravlinnia prodazhamy na vyrobnycho-torhovelnomu pidpryiemstvi. Pidpryiemnytstvo
i torhivlia. 2022. Ne 33. C. 24-30. 16. Bielova T., Krainiuchenko 0., Leleka 0. Suchasni
marketynhovi kontseptsii yak osnova rozvytku marketynhovoho menedzhmentu

47



Cepis «<EKOHOMIiYHi HayKn» ISSN 2306-5478
Bunyck 3(111) 2025 p.

pidpryiemstva. Prychornomorski ekonomichni  studii. 2024. Vyp. 85.
https://doi.org/10.32782/bses.85-19 (data zvernennia: 12.07.2025). 17. Dannikov 0. V.
Vdoskonalennia protsesu upravlinnia prodazhem 2z pozytsii marketynhovoho
stratehichnoho planuvannia. Formuvannia rynkovoi ekonomiky. 2018. Vyp. 32. 5. 91-103.
18. Shtefanych D., Diachun 0. Upravlinnia prodazhem, yoho funktsii ta obiektna
oriientatsiia. Visnyk Ternopilskoho natsionalnoho ekonomichnoho universytetu. 2016. Ne 2.
S. 124-132. 19. Kushnir R. Shchodennyk maistra prodazh. Kyiv : Kolo, 2015. 40 s.
20. Pylypchuk V. P., Dannikov O. V. Upravlinnia prodazhem : navch. posib. Kyiv : KNEU,
2011. 627 s. 21. Poita I. Suchasni kontseptsii marketynhovoho menedzhmentu.
Ekonomika, Upravlinnia, Innovatsii. 2024. Vyp. 2(35). S. 123-137. 22. Timchenko 0. D.
Teoretychna sutnist poniattia upravlinnia prodazhamy. Ekonomichna stratehiia i
perspektyvy rozvytku sfery torhivli ta posluh. 2021. Ne 2(34). S. 74-81. 23. Opornyi
konspekt lektsii z dystsypliny «Upravlinnia prodazhem ta kliientskym servisom» dlia
zdobuvachiv pershoho (bakalavr) rivnia vyshchoi osvity osvitnoi prohramy «Marketynh»
spetsialnosti 075 «Marketynh» / uklad. Chernobrovkina S. V. Kharkiv : NTU «KhPI»,
2024. 68 s. 24. Kovinko 0. M., Polishchuk I. I, Ivanitska I. V. Otsinka upravlinnia
prodazhem na vyrobnychomu pidpryiemstvi. Naukovyi visnyk Khersonskoho
derzhavnoho universytetu. Ser. Ekonomichni nauky. 2015. Vyp. 13(1). S. 96-99.
25. Mishchuk I. P., Zaloha N. I, Lunov Ye. T., Yakovchuk M. V. Upravlinnia prodazhamy
yak instrument aktyvizatsii diialnosti spetsializovanykh mahazyniv: aktualnist, zmist,
napriamy realizatsii. Pidpryiemnytstvo i torhivlia. 2019. Vyp. 25. S. 5-14. 26. Kondratiuk I. V.,
Malinina M. Ya. Profesiini prodazhi : navch. posib. / za nauk. red. M. H. Boiko. Ivano-
Frankivsk : «Lileia-NV», 2015. 192 s. 27. Bilovodska 0. A. Marketynhova polityka
rozpodilu : navch. posib. Kyiv : Znannia, 2011. 495 s. 28. Rackham N. SPIN-selling.
McGraw-Hill, 1988. 261 r. 29. Engel J. F., Blackwell R. D. and Miniard P. W. Consumer
Behavior. 6th Edition, Dryden Press, Chicago, New York, 1995. 30. Mili¢ S. New
paradigms of trade management in the function of sales improvement. Ekonomski
Signali. 2022. Vol. 17(1). P. 151-161. 31. Mahlamaki T., Martikainen J. Sales
Development in Business-to-Business Markets. 2024,
https://doi.org/10.5220/0012980200003838 (data zvernennia: 10.07.2025).
32. Bauer G. J. Emerging Trends in Sales Thought and Practice. 1998. 33. Cron W. L.,
DeCarlo T. E., Dalrymple D. J. Dalrymples Sales Management: Concepts and Cases.
2005. 34. Sudirjo F., Utari N. K. M. T., Abidin Z., Wijayanto G., Novandalina A. A
Bibliometric Review of Contributions from Various Countries and Their Impact on
Marketing Strategies and Sales Practices Worldwide. The Eastasouth Management and
Business. 2023. Vol. 2(01). P. 64-71. 35. Mahesha C., Baskaran S., Raju T., Suprabha R.
Sales and distribution management. 2022.
https://doi.org/10.52458/9789391842420.2022.tb (data zvernennia: 15.07.2025).
36. Kohut H. Sales Management Just Got Brighter and More Resilient during Covid-19:
An Abstract. 2023. https://doi.org/10.1007/978-3-031-24687-6_5 (data zvernennia:
15.07.2025). 37. Withey J. J., Panitz E. Matching Sales Management Behavior with
Organizational Strategy. Academy of Marketing Studies Journal. 2001. Vol. 5(2). P. 1-10.
38. Verma M., Kumawat A. Contemporary Trends and Challenges in Commerce,
Economics & Management. INSPIRA. 2024. 163 p.
https://doi.org/10.62823/inspira/2024/9789391932947 (data zvernennia: 15.07.2025).
39. Marusié A Organizacija prodajne funkcije. 2017. URL:

48



BicHuk
HYBIM

https://repozitorij.unizd.hr/islandora/object/unizd:1167/datastream/PDF/download
(data zvernennia: 15.07.2025). 40. Sorokina Y. Traditional marketing modification in
experience economy as a modern concept of sales management in service market. E3S
Web of Conferences. 2023. https://doi.org/10.1051/e3sconf/202346003002 (data
zvernennia: 15.07.2025). 41. Ojha A. Sales technique and research. International
Research Journal of Modernization in Engineering Technology and Science. 2023. Vol. 5(8).
P. 975-980.

ViSlOUkhI v [1; ORCID ID: 0009-0004-4967-6375]
Post-graduate Student,

MiShChUkH Y [1; ORCID ID: 0000-0003-4520-3189]
Doctor of Economics, Professor

'National University of Water and Environmental Engineering, Rivne

DEVELOPMENT OF THE CONCEPTUAL FOUNDATIONS OF SALES
MANAGEMENT

This article examines the systemic and process approaches to
interpreting the essence of the concept of «sales management». The process
approach views sales management as a continuous chain of interconnected
processes, beginning with the engagement of a potential customer and ending
with after-sales service. In contrast, the systemic approach considers it as a
single integrated system comprising interrelated elements: people,
technologies, tools, processes, resources, and the external environment. It
has been established that scholars interpret «sales management» from
various perspectives: as the management of people directly involved in sales;
as the management of the distribution channel; and as the automation of
processes for interacting with the customer base.

The evolution of approaches to sales management has been explored,
from the early forms of barter to modern multi-factor systems that integrate
digital technologies, big data analytics, and innovative marketing tools.
Scientific works of domestic and foreign authors have been analysed,
focusing on the development of effective sales strategies, management of
sales representatives, and the adaptation of sales to changes in the market
environment. It has been revealed that increasing competition, market
saturation, changing customer expectations, and the rapid digitalisation of
society necessitate a rethinking of traditional approaches to sales.

Key factors influencing the development of sales management concepts
have been identified, namely technological progress, changing consumer
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expectations, and the growing strategic role of sales in company operations.
Understanding these factors is crucial for adapting sales strategies to the
modern requirements of societal development. The necessity of a
comprehensive approach to sales management has been substantiated, one
that focuses on building long-term relationships with customers and
enhancing business flexibility.

Keywords: sales; sales management concepts; sales management; sales
management system; sales strategy.
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